Workforce

Mastering =
B2B S

Lessons Include:

Prospecting and Lead Generation
Customer Relationship Management
Sales Presentation and Pitching
Objection Handling and Closing Deals
Sales Funnel Management

Product Knowledge and Industry Expertise
Negotiation Skills

Account Management

B2B Sales Strategies

Sales Analytics and Reporting

Gain the skills
Objective: Become a B2B Sales Expert Modality: Online, Self-paced to be 8 in your
Advised Duration: 10 Weeks Total Charge: $2497.00 career, TODAY.

Sign Up Today at: workforceacademyonline.com



